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When financial historians eventually look back at 2020, COVID-19 will
of course be the dominant theme. As |'ve written about before, the only
thing more surprising than the pandemic sell-off that started in Q1 2020
was how quickly the markets recovered. It was a remarkable roller coast-
er ride that had devastating and lasting consequences, many of which
we're still sorting out. And while I'm sure we'll see rows of books cov-
ering all aspects of the pandemic, no financial recap will be complete
without dealmakers’ favorite acronym: SPACSs.

At this point, the rise of SPACs is well-documented. While they've been
around for decades, they truly caught fire last year and they strode into
2021 with seemingly anyone and everyone talking about them. You
couldn’t walk five feet without hearing about SPACs, which is usually a
good sign that things are about to change. And boy, have they changed.

Many of the SPACs from the last several months shared the same, con-
cerning characteristics: speculative companies in promotion-driven
industries that were not as effective at building endur-
ing businesses as they were at telling exciting stories to a

money. It was a wild period of activity, and after investors
came back down to earth and realized this, regulators
stepped in to assess the damage, and here we are.

Is this a good thing? In the near-term it isn't, especially for
investors in SPACs that have underperformed lately. And
it's hard to see the pendulum swinging back overnight,
given how many SPACs are on the clock to make a deal.
But even though there's over 200 SPACs currently looking
for deals, the market is more informed today than it was at
the start of the year. | expect to see less speculative busi-
nesses merging with SPACs moving forward, and it's en-
tirely possible that not every SPAC is going to make a deal.
There's far more rigor within the SPAC community today and that's an
encouraging sign.

CONNECT WITH US

THE ART OF GROWING UP: SPAC 2.0

Oy ———— P ————
% sOLOMON

It was a wild
growing investor base that was clamoring to invest their period of activity,
and after inves-

tors came back  from it
down to earth and
realized this, reg-
ulators stepped
In to assess the
damage, and
here we are.

Growing pains exist for a reason, es-
pecially within the always-evolving
banking space, and what comes
out on the other side of this tunnel
will be stronger and more resilient.
SPACs are an attractive capital mar-
kets option and we're having con-
versations with them on a daily
basis. It's undeniable that the last
few weeks have been volatile, but
Wall Street has always rewarded
winners in the end and SPACs are
proving to be incredibly reliable
capital raising tools for our clients.
It's one more arrow in the quiver.

We anticipate that
future SPAC operators
are watching the cur-
rent volatility focus in-
tently and will learn
Future SPAC
success stories will re-
volve around business-
es that very likely could
go public via IPOs but
will choose the SPAC
route for its many ben-
efits. “"SPAC 2.0" will re-
semble its younger self
in many ways, but it will
look, sound and act differently. And
for everyone who survived high
school, that will be a good thing.
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ABOUT PJ SOLOMON

PJ SOLOMON is a leading financial advisory firm with a legacy as one of the first independent investment
banks. We advise clients on mergers, acquisitions, divestitures, restructurings, recapitalizations, capital
markets solutions and activism defense across a range of industries.

Our difference is that we offer unmatched industry knowledge in the sectors we cover, providing the most
comprehensive strategic solutions, tailored to generate long-term shareholder value. Our bankers live and
breathe the sectors they advise on, providing unparalleled analysis, understanding and access.

For more information, please visit pjsolomon.com

This commmunication is solely provided for information purposes, is intended for your benefit and your internal use
only and does not constitute an invitation, solicitation, advice, recommendation or offer to subscribe for or purchase
any of the products or services mentioned herein. This communication does not constitute investment research
(as itis not a substantive analysis) or a research recommendation. Nothing in this material constitutes investment,
tax, legal, accounting or other advice, or a representation that any investment or strategy is suitable or appropriate
to your individual circumstances. The information provided is not intended to provide a sufficient basis on which to
make an investment decision. Itisintended only to provide observations and views of individual investment banking
personnel, which may be different from, or inconsistent with, the observations and views of other members of
PJ SOLOMON and the firm as a whole. Information and opinions presented in this communication have
been obtained or derived from sources believed by PJ SOLOMON to be reliable, but Pd SOLOMON makes no
representation as to their accuracy, adequacy or completeness. PJ SOLOMON is under no obligation to update,
modify or amend the information herein provided or to otherwise notify you that any information contained herein
has changed or subsequently become inaccurate. Pd SOLOMON and its affiliates expressly disclaim any liability for
loss and/or damage from the use of any material or information contained in this communication. Any discussions
of past performance should not be taken as an indication of future results and no representation, expressed or
implied, is made regarding future results.
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